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Creation of a world leader

1984 - 1995 >

1995 1998-2005

The foundations
of an international
company

1996 - 2005

Presence on 3 continents
A line of 300 products
in 27 languages

2006 - 2010

CREATION OF A WORLD LEADER
€ 55M - € 88M

Acquisition of Nova

April 2007

June 2008

Avanquest in the top 10
in consumer software publishing
(excluding games)



A worldwide presence

Avanquest Software Canada 2009-10 SALES
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A worldwide presence Innovation as growth englne

a .

Build-up strategy ‘ - A strategy of online convergence at the cutting
edge of new modes of consumption

. = Shift from a unit sales model towards
\ arecurring-revenue model

=>An ambition to be a world leader



Avanquest Software: Leading Publisher In Retail (excl. games)

Avanquest Software is an essential independent player
now ranking ...

97th in sales 98th in volume

Dollar Volume Unit Volume Unit Volume Sha

May-Apr 2010 # May-Apr 2010 May-Apr 201
$2 102 583 131 Total 33 097 352 100
1 £584 287 522 ] Intuit 1 6 229 BE0 18,8
2 $422 208 884 . Microsoft 2 4 766 849 14,4
3 £215 382 BOT i Symantec 3 ITIT 672 11,2
4 $208753 510 ; Apple 4 2 399 389 7.2
5  $108 977 982 ; Kaspersky Lab 5 2330310 7
6 $67 077 924 : Wahbroot 6 1818 518 5,5
7 $46 947 843 Trend Micro 7 1425815 4,3
8 $39 164 666 |Avanquest Software 8 1272934 is
9 $37 526 289 McAfee Inc. 9 1101 183 33
$36 133 282 : H&R Block 10 965 340 29
ggi gj‘-"f E;g Encore 11 623 061 1,9
. - Adobe 12 585 704 1,8
Muance Communications $22 905 528 Cosmi 13 392 511 12
Roxio ::; ggg g:g Knowledge Adventure 14 357 384 1,1

Encore iolo technologies 311 408

(Data US — NPD Techworld)



Many partnerships with major players

Company profile”’A"group on the offensive after two years of major change

Technological partnerships: Business partnerships:

& Sony Ericsson, Motorola...
anod most recently Puma Phone
by Sagem Wireless

» Two world leaders have chosen Avanquest

» 200 million Mobile PhoneTools software suites

& Agfa Photo

» Avanquest SendPhotos

& Asus, PCD/Cricket...

» 3G Connection Manager

& Darty, Earthlink, F-Secure, Synacor...

» PC Optimization, Network Diagnostics

& Netgear, US Robotics...
» LAN Wizard, Classic PhoneTools

GOLD CERTIFIED
Partner

Liaa Gold Certifiad Partners
présantent un hautl degré de
compétonces of doxpanisse dans las
Iechnoiogies Microsofl of
wnbréieningent des relabons dae el
dlroitns avec Microsof

Swnce 2000/

& Lexmark, HP, Epson...

/j » FaxTools, Print Artist
— The Official Bluetooth Membership Site ‘ |ntel

& BMW
symbmn Software

- Affiliate Partner 2006 » Bluetooth Synchronization Application
orange Partner

UPnP  Bluetooth




2008-2010: 2 years of change and investment

A PROACTIVE GROUP FACING A CRISIS

MARKETING &

ORGANIZATION SALES

Continuation Reinfor_cemgnt
of the innovation of the financial

strategy structure

Reduction in cost Overhaul of the
structure Product catalogue

Lowering of the Tightening New Products Capital increase
monthly profitabiity of the product line and services. with DPS of € 8M in
threshold around software Revitalization February 2010
by more than 20% with stronger margins of best-sellers

Drop in sales to the benefit of profitability
Reinforced positions in the most buoyant market sectors




2010: a group on the offensive after two years of change

FINANCES

Expansion of distribution New generation

: FSI joins Avanquest
chanvnels of productssnd services Software’s capital

Launch of Launch of M

: : : Speedup in the build-up
communlté/itee-scommerce producstzggdmssdr\élces in strategy blending internal

(Partner Online & SoftCity) (recurring revenues) and external growth

Strengthening the economic model and financial structure

2 strategic objectives:
1- Return to a dynamic of steady growth in sales and revenues
2- Participate in industry consolidation

.

A mid-term ambition:
“Become one of the Top 5 software publishers”




2009/10 sales and annual earnings
Business recovery in the second half and return to profitability
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A pivoltal year: confirmation of the return to profit

Consolidated sales figures Earnings before interest and taxes

€1041 M €45M

€49.5 M

€38.6 M
X4.5
€1.0M /
-24% vs
08/09 0.9%
of
sales)
FY FY 1st Half 2nd Half FY FY
2008-09 2009-10 2009-10 2009-10 2008-09 2009-10

O Gross margin rate

D) e e ——



Distribution of annual sales

Distribution of sales by channel Distribution of sales by geographic area

Other Others

Special European 3%  France
Corporate ~ Sales countries 5%
Solutions 4% 7% =
11% Germany
4%

Corporate
Licensing
3%

. Web
\ 21%

USA
48%

UK
33%

Retail
52%

W

Excellent performance by the U.K.
§>§> Market share maintained in USA




Quadrupling of the EBIT

Summary income statement

In millions of €uros 2009/10 2008-09 Variation
Consolidated sales 88.2 104.1 -15.3%
Gross margin 54.4 61.3 -11.2%
% of sales 61.7% 58.9%

EBIT before cost of stock-options 5.3 1.9 X2.9
% of sales 6.0% 1.8%

EBIT 45 1.0 X4.5
% of sales 5.1% 0.9%

Non-recurring items - (7,1) --
Financial result (1.5) (3.4) --
Net taxes 2.8 21 --
Net earnings 0.3 (11.8) --

>>>> Quadrupling of the current operating result

and return to profit of the net result




A healthy financial situation

In millions of Euros 2009-10 2008-09
Self-financing capacity 7.6 2.6
Varlatlgn in WCR and other factors excluding current (5.7)1) (0.6)
operations

Net interest and taxes paid out (3.3) (2.3)

Net cash flow from operation

Net cash flow associated with investment

Net cash flow associated with financing @) 11.7 13.9
Variation in cash position +5.8 +2.9
Cash position at opening 14.0 11.1
Cash position at closing 20.0 14.0

(1) Primarily payment of restructuring costs provisioned during previous year
(2) Of which capital increase, respectively €7.7 M and €6.7 M




Strengthened financial structure

@ New mid-term bank credit line obtained
» Amount: €7M
» Term: 5 years
» OSEO partial guarantee
@ Successful €8M capital increase
» 2.2 million new shares issued (16% of current capital) at a price of €3.60 per new share
» Operation 110% subscribed
@ Successful issue of convertible bonds for €4.0 M
» Issue of 867,747 convertible bonds with face value of €4.60
Term: 5 years
Coupon: 6.50% - IRR (if not converted): 7.78%

Early conversion or reimbursement possible as of 02/15/2012

vV v v Vv

Operation 108% subscribed

FSI takes 9% of capital

Maximum amount of FSI's investment: €20M

Maximum equity financing: 20%




Avanquest and the Stock Market

@ Capital distribution at 05/31/10

» After the capital increase completed in February
2010

» Number of shares: 16,105,398

» Capitalization: €53 M Group
employees

and
executives
. 15.3%

Oddo Asset
Management:
Others: 13.3%
50.0%*

FSI: 9,.1%
.\\
CDC
Entreprises
. 0,
TurenneVM. 4.6%

AFER Flore: ftapit.a' |
4.1%* artenaires.

* Estimate 3.6%

@ Avanquest Software eligible for long-
only DSS since May 26 2010

» Extension of the Deferred Settlement
Service (DSS) to Buying

» Involves the securities listed on Euronext
Paris with a minimum daily transaction
volume of €100,000

» Enables shareholders to benefit from the
effect of the deferred-payment lever



Innovation strategy: convergence of technologies
and platforms, Online and SaaS

Launch of new products and services producing recurring revenues
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New advances to support and even anticipate changes in marketing

technologies and methods

Development focuses

2010/11 Projects

New generation of
high-margin
software

Development of
SaaS solutions

Creation of
communities,
Social Commerce

Positioning in
the App-
Stores segment

« Catalog overhaul
* Innovative software

* Online stores
* Hybrid solutions

» of users,
» of developers

* For iPhone, iPad,
Android and soon
Windows Phone

Fix-It,
Double Anti Spy,
Photo Explosion,

Print Artist, HGTV...

Asus
SendPhotos
WebEasy Live
MyMobileCompagnion

SoftCity
Avanquest Partner
Online

Football Sudoku 2010
Brain Workout
Berlitz

Objectives

Best-selling software,
Lever effect on
profitability

Increase in recurring
revenues

Consolidation of
client portfolio and
growth of sales

Convergence of
technologies and
contenus on various
platforms

Convergence of technologies, Expansion of sales channels,

Recurring revenues




The fundamentals:
A line of best-selling software constantly updated

Utilities Multimedia & .

Avanquest Software

Mobility &
Networks

Avanquest Software Proprietary content for the | Agreements with the
No 1 NO 2 new platforms biggest names in the
in the ' computer and
In the USA Imaglng & Graphics 3 telecotm "Ttd.ltlsltry,
_ in the Category behind operators totaling
Disk Utility category Adobe more than
according to NPD According to NPD
Techworld J 200 M
licenses

g Systém
Suite10

AR

In the UK,
3 games published by
Avanquest in the
Nintendo DS and Wii
top 10

« M@

a—
Y QuE

Es¥e

=

.z w1l

Auto§gve

e




Innovation strategy: Ultimate convergence of technologies,
platforms, Online and Software as a Service

Innovation strategy: convergence of technologies and platforms, Online and Saa$S

Share, Host, Back-Up,
View, Edit, Sync, Aggregate.

Value Added Services )

N \:‘ 0‘ ‘t”“ % ” Social Netw
- DY 0
il : User account “ \b
Management

Photo prints, PhotoBooks View , Share, Promote

AppStore, Create Website
Sync documents, and more...

User Services

The Cloud

‘. Share, Sync, Back-up,
v. Edit, Transfer...

m S NAS Router(Box Make all components
N work together seamlessly

F i  Create, Edit, Share, . .
ML Print, Organize, and in a user-friendly way

: i Back-up, Configure,

_ Optimize, Repair... €€COODDd
Connect, Sync, Back-up, Update, . ]

vV PC/Mac Communicate, Transfer, Convert .. Mobile Devices

The Connected Home




MobileCompanion: the new generation of MobilePhoneTools

myMobileCompanion is the next generatio:?_pf MobilePhoneTools, offering the best of .

online, mobile and local apps & servi g
Companion *
(i @ e

myMobileCompanion is a global My L:fe }, photos My Apps
framework based on a 3-component ot e mcfostar e
functional model: i o -

@ Online portal and services -\..:-f'a Gl ‘L

My Games My Community  Your Space
@ Desktop applications b Ml wit ett o -. e S e v

@ Mobile apps and services

Development supported by OSEO Innovation
First demos at Mobile World Congress in Barcelone, February 2010




SendPhotos: The Ultimate convergence

between cell phone, PC and Web

SendPhotos, The whole world of photos just a few clicks away:
1) Print: Professional online printing of Photo Books, Calendars, Objects, Greeting Cards, Printings...

2) Share: Private sharing of Photos and Albums, Photo Books with Friends and Family and over Social
Photos and Albums Networks, photo...

3) Store: All images and projects are saved and secure

Print & Share
Professional Print

L

Photos, Photo books, Calendars...

View & Share SendPhotos.com

u_
T g

OO .

Online access
from any computer
browser 1

eve PP

LN

- @ @ o=

Online access

from any smartphone
& iPhone :ﬁ £ 7iiobile [Py
QaN>201> o symbian (B

Store securely

Online access
from Social Networks

| ] e |

Social Networks

Any computer, phones, cameras...




SendPhotos for the OEM channel: full personalization

SendPhotos is already successful in OEM
First customer: Agfa Photo, launched in March 2010 - MyAgfaPhoto com

‘-ml HO

“n-umu
BEAWE
Tl

- o Py, P * -

Modular Architecture
100% customizable
=Branding,

=Account management,
=Sharing,

=Publishing,

=Printing,

=>Secure storage,
=Shopping cart/payment,
=Back office, ...



WebEasy Live: WebEasy takes over as SaaS

WebEasy Live is a 100% online application for creating Web sites easily and quickly from
templates, with the same level of functionality as the best classic applications

 WEBESSyNvS o e e
@ First commercial S it e
implementation of a fully

Saas$ solution under the Web design power you can share W

Avanquest name

@ It will be actively marketed g, Add romowm nd rearnge g Discover a wisual website
both generically as an OEM ' ot st
solution, and as an Avanquest L i b m‘ﬂm'iﬁ”s‘?;e
service. sy Mmooy

i O Bt G i content and styls

@ Launchin Q4 2010

S2010 - Aangus! - Al Rights Resarvd |



Convergence of technologies: photos, videos, photo retouching

Huge international successes

@ Allows easy visualization of possible changes using real photos
@ Rotation of elements possible to better visualize the results

@ Includes “How-To tips” videos

@JJHJ Bathro & -
_r’l'm Bart el Meswg Cootwtas  Bsebeyy Sevg Maswwr Wedbes Dode AMed  Meawwy Malegn Mt

@i T B 02

Available for Windows & Mac
Beginning March 2010




Proprietary content for SmartPhones & Tablets:

IPhone, iPad, Android, Windows Mobile 7

Innovation strategy: convergence of technologies and platforms, Online and SaasS

@  Launch of first paid application: +3,000 downloads in one week

eBooks on iPad

To complement Applications for children, to learn to OEM partners have big demand for
the Retail offer read or for fun applications for their platforms



A new initiative: Avanquest Goes Green

@ The first line of Green IT software
to be marketed in all channels: Retail, Web, Corporate

Green

Green @ = \‘E
Energy saver

@) o ‘r’:

Print saver

Réduisez jusqu'a 40
la consommation
d'électricité de votre PC,

) L‘\“-‘

Reduisez jusqu'a 60%
votre consommation
_ decartouched'encre
| - etde toner, -

LA it Ok oA "

@ Simple positioning: - . ' : A
Idéal pour préserver la planete

et rédu?::: vos factures ! ) Y :‘4‘ Green

‘k‘,‘ Technology

@ Creation of a European label to support the line in all countries



Development of the Corporate channel through Online

A single portal for downloading a complete range of software in single- or multi-station versions
for companies (up to 10,000 user licenses)

@ MJEWEF 4 @ Avanguest

PHTHETWIHE%)

Intreducing Avanquest Partner Online...

«-=:the one-stop solution for all your business,

software products; all delivered via
instant electronic download!

»  Join today and receive over £200 worth of FREE softwar.

s 0 | ornroos | soesrs | uramen | W caaseecs oo |

Ciar Partmer

As a reseller of business software, we thought you'd be interested kad
in the nesw Avanguest Partner Online Reseller Program. Offering
competitive trade discounts, great margin and no logistical costs,
it's a fast and flexible way of electronically delivering some of the
waorld's best-selling business titles directly to your customers Wiktore b3 Avknguest
Partner Onling, your one-

loining Avanguest Partner Online is completely lree and offers stop solution for Corporate

X A Sefraarg produc; all
; . sonefits 5 s

1 host of great benefits for you and your customers s ety
Find out rmore by visiting our website at wwweresellers.avanguest comiuk lect d ol

Kind regards
Levunise Hunter

WP COMmpIENS IR EhECoUTTR
et margen potesial nd no

Ty DT A 3 10 Flestons fo Mowl
Arancquet Paitnes vl Sl Tearn Fartnes O s you o last i i
fnchis and wrple 1oiion b
- R I 1 PESIES Salmion] bor 5l (onped
MEMBERSHIP DR "tiree for your perional use, and one 1o sell oAt 12 o mutsmary i, - RO B) [raVpimatnh
I " i B PR D 2 ‘ Eany B Sall
Printed Resolics Welcomes Pack EZDD .,-,:;".‘.' o :Nul'.' a '"‘f.'_ _c':'.’?'_'-'r ?h'i.-’;h.u':';u ] a eyl il sty i,
s e k2 de. T e ’ "
Great marpn with mero delivery S N ora’ Bl g PR e p— a Exehuston Gfters
arkd dlosrace codls Fating mony ey L Fveriing luggied 30 B Ragoll Fofes o) Fr
A wildde rarspe of products all

awailakl efectronic downlosd - 7 Fix- e g: .-'J-- FEELT]
s yoid oy Ul of ptock] iy X A : m" R
EInatant pricing and 30 day 1 ] . : a 45 ey Wl eSage
credit terns o Mol

a Insland Fricing
m Largamy PYaqramse
Earn peiri docoucsk sl eenty

Exclusive offers and oyalty Schwims

i TOP SELLING PRODUCTS: NEW PRODUCTS JUSTINI SPECIAL CFFERS:
Comprehensive sales and R — — =1 = €
marketing sunga Pl e U to an extrs 5% discount with | 0t | & - FREE SOFTWARE!

Avanquest Partner Online: the unique European portal selling software

online for resellers



SoftCity, the Unique Software Social Marketplace

A major innovation

SoftCity iPhone
All SoftCity Café in your pocket

@ The merging of merchant e-commerce on one hand The Softlity iPhone app puts expert sof tware advice at
and the communication-based social network on the your fingertips. SoftCity is a social commerce community
h f h . I d S ial C for software users of all skill levels to find advice from
other form what is calle ocCla ommerce. experts and developers on the applications you use
. . . . . . every day. ...
@ Avanquest is participating with SoftCity in i e

what is the basic trend for the next 5 years.

Saltiity

1% L} l ! ngnmﬂ - C Py invee B Vbt iyt Sre By P et W) b T oy O & LA -
Marketplace ! =

Welcome to SoftCity

Sefifiny i the world's firgt soclal commerce commuinity bedlt arcand
saoftware sxparts with a goal af a better
Irmagine & place whens you could |_-|. sy
you and sern rewards slong the way. A

#» axperiarce forall

ECiLy pou cin
= B channels felated 1o youe 1ol Dears fecd

& DWpoovsr Edpsrt aovics and Cutting edge arg -:Ie-
Choote Trom & secure online poffware ma :

= Earmn reveards when yow converse with aother citizens

AsK i R PArTI:{'lp'ptl? i
e e . P W

SoftC|ty enjoys Microsoft’s trust

: _-u:,' the right program for

Featured axperts articles

| Feanredania 4 o S ik e

The Beat af SoftSity - Wk of m e & !

|~'|n| (1.}
-t ' Wy - ot 12 m —
bl e ks w1 g )
iy et i

> et et —
e e Ty I Hive i Mobbees B0 im IFteraet B Hetwarking =

ey !.mn. 2 e {CE W s bl B ok S R el B k
e + - v manil brma weprasbep mee i et E n E o

“We are thrilled that SoftCity, which brings many independent developers into its community,
has joined our network of partners for the BizSpark™ program,” declared Cliff Reeves, General

Manager, Emerging Business Team at Microsoft. “SoftCity, one of the first communities built
around software, bringing together users, experts and developers, features a completely innovative

social-commerce concept for BizSpark members to engage with each other, and to try and buy
software.”




Outlook

A new growth dynamic and sustainable rise in earnings
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2010-11 Outlook

% A catalog of best-sellers as strong foundation

< A capacity for innovation providing new bases
for organic growth

< A value-creation pool for the future

% Focus on high-margin products

<  Volume effect

“  Lever effect of download solutions

o9

o9

)

L ]

it |

Economic recovery in the USA

Pursuit of the Web strategy

New growth drivers

A market with limited growth over the last two
years but rapidly consolidating

Well-defined acquisition criteria




Conclusion

A new growth dynamic in revenues and earnings

Despite the crisis, Avanquest has maintained its R&D investment in strategic areas

like convergence of technologies among mobiles, PC and Internet

Conditions are right for a new spurt and a steady increase in revenues,

and Avanquest as the cash and equity necessary to grow

Considering the technological advances over the last two years, the trends seen

in recent months and the rise of the dollar which favors the Group’s revenues
(48% of sales made in dollars), Avanquest is confident of its prospects.

For 2010-11 the group expects growth in sales associated with a new rise

in profitability in the second half.




Thank you for your attention
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